
 

  
SUPPLY CHAIN MANAGEMENT 

  Pricing schedule 

RFP No T05-06-26 

RFP Title REQUEST FOR PROPOSAL (RFP) TO APPOINT A SUITABLE SERVICE PROVIDER TO 

PROVIDE EXECUTIVE COACHING FOR LAND BANK FOR THREE YEARS 

Bidder 

Name  

  

 

 

PRICE SCHEDULE 
 

1.1.1. Pricing schedule and Instructions 

 

Bidders will be bound by the following general costing and pricing conditions and Land Bank 

reserves the right to negotiate the conditions or automatically disqualify the bidder for not 

accepting these conditions: 

(a) Bidders must complete Bidder’s Costing Proposal and include this as part of the hard 

copy submission documents and on the memory stick. 

 

(b) Bidders must complete Bidder’s Costing Proposal and include this as part of the hard 

copy submission documents and on the memory stick. 

(c) The Bidder must provide full cost breakdown for the implementation of Leadership 

and Management Development Programmes (LMDP) delivered via contact learning 

and online learning. covering all major cost categories as per template provided in 

the pricing schedule to ensure transparency in budgeting and clarity on costs 

allocation over time. Bidders must include all specified cost categories listed below 

in their cost proposals. 

(d) The price must include all cost to deliver the goods or render the service, including 

all applicable taxes, duty fees, logistics/delivery, storage, labour, overtime and 

subsistence and travel; 

(e) The Bidder must provide Costing Proposal indicating TOTAL BID PRICE  

(f) The price schedule must be completed in non-erasable ink and the use of correction 

fluid/tape is not permitted; 

(g) Prices tendered must be valid for 120 days and must be for the duration of contract 

including provision for price increase; 



 

(h) All prices quoted shall remain firm for the duration of the agreement. The Bank 

reserves the right to opt in or opt out on some quoted modules and other elements 

of this tender scope during contracting phase where deemed necessary. 

(i) All pricing shown must EXCLUDE VAT, with the VAT components being as shown 

separately on all costed/priced items/services. 



 

 

 

1.1.2. PRICE SCHEDULE 

 

 
ITEM 

NO 

DESCRIPTION UNIT Year 1 

RATE: EXCL VAT 

Year 2 

RATE: EXCL 

VAT 

Year 3 

RATE: EXCL 

VAT 

      

1.  Executive Coaching Planning  Per session R   

2. Executive Coaching Preparation Per session R   

3. Executive Coaching Session (Face to 

Face session) 60-90 minutes 

Per session R   

4. Executive Coaching Session 

(Online/virtual session) 60-90 minutes  

Per session R   

5. Group Coaching Session (Face to 

Face) 60-90 minutes 

Per Session R   

6. Group Coaching Session 

(Online/Virtual) 60-90 minutes 

Per Session R   

7.  Executive Assessment & 

Development Plan 

Per Session R   

8.  Assessment Feedback Report Per Session R   

9. Progress/Feedback Report (Mid-

Point and Final) 

Per Session R   

      

 TOTAL EXCLUDING VAT R   

VAT R   

TOTAL INCLUDING R   

 

 



 

 

 

I, the bidder, confirm that the price(s) and rate(s) quoted cover 

all the goods and/or works specified in the bidding documents; 

that the price(s) or rate(s) cover all my obligations and I accept 

that any mistakes regarding price(s), rate(s) or calculations will 

be at my own risk.  

    

Name Capacity   

  
  

Signature (above) Date 

 

 


